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	$180M+ Pipeline Influenced  ·  12 Years Enterprise Sales  ·  Salesforce & MEDDIC Certified

	SKILLS
Enterprise Deal Strategy  ■■■■■■■■■□
MEDDIC / Command of Sale  ■■■■■■■■■□
Pipeline Generation  ■■■■■■■■■□
Team Coaching  ■■■■■■■■■□
C-Level Relationship Mgmt  ■■■■■■■■■□
Revenue Forecasting  ■■■■■■■■■□
TOOLS
▸ Salesforce CRM
▸ Outreach / Salesloft
▸ Gong.io
▸ LinkedIn Sales Navigator
▸ Clari Revenue Platform
EDUCATION
MBA — London Business School
2014
B.Sc. Business — Univ. of Ghana
2010
CERTIFICATIONS
▸ Salesforce Sales Cloud Expert
▸ MEDDIC Academy Certified
▸ Challenger Sale Certified
▸ SPIN Selling Licensed Trainer
LANGUAGES
English — Native
Twi — Native
French — B2
		£180M+
Pipeline Influenced
	138%
Avg Quota Attainment
	3×
Team Promoted to VP




Enterprise sales leader with 12 years building and scaling EMEA sales teams for SaaS and cloud companies. Consistently 130%+ quota attainment. Built teams from 4 to 60 reps.
EXPERIENCE
Sales Director, EMEA
Snowflake, London UK · 2021 – Present
1. Grew EMEA new business from $18M to $72M ARR in 3 years; 138% average attainment.
1. Hired, trained, and managed 38 AEs across UK, Germany, France, and Nordics.
1. Closed 4 strategic deals >$1M ARR each; 2 became Snowflake design-win case studies.
Head of Enterprise Sales, UK&I
Databricks, London UK · 2018 – 2021
1. Built UK enterprise function from 4 to 22 reps; ARR grew 6× in 3 years.
1. Won largest EMEA deal in company history: £8.4M multi-year platform contract.
Senior Enterprise Account Executive
Salesforce, London UK · 2014 – 2018
1. Achieved 145% of £6M annual quota; President's Club 2015, 2016, 2017.
RECOGNITION
★ Snowflake President's Club 2023 & 2022
★ CRO of Tomorrow Award – Sales Hacker 2023
★ LinkedIn Top Sales Voice 2022



